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MRKT 455. SALES 
MANAGEMENT.
Credits: 3

O
ered by: Management (Desautels Faculty Management)

This course is not o
ered this catalogue year.

Description
Responsibilities of the sales manager as they relate to the sales 

force. These include the selection of process, training alternatives, 

compensation and incentive plans, supervision and evaluation and 

budgeting and forecasting. Case studies and discussions of sales force 

models are used.

• Prerequisite: MGCR 352

Most students use Visual Schedule Builder (VSB) to organize their 

schedules. VSB helps you plan class schedules, travel time, and more.

Launch Visual Schedule Builder

https://vsb.mcgill.ca/vsb/criteria.jsp

